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Bi-State St. Louis Metropolitan Area

Retail Sales Analysis in St. Louis County, Missouri
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Metro Counties Populations, 2015

!',. I ( é‘ N
| Mo_ntgomery
l—ﬁ_ — L; ~
2 5o |

315 700
1, 003 400 §

102,400 '.( " 24'109 |
' |

{ ' i 224,100 § 33,000 B3
o |

. b J
4
<
-
1 -~ l

DEVELOPMENT STRATEGIES Retail Sales Analysis in St. Louis County, Missouri




Missouri

Unincorporated Area

Municipalities
St. Louis County,



2016 Population

St. Louis County

500 square miles

Total Population 1,001,800

35% of 15-county St. Louis metro area
680,350 (68%)
321,450 (32%)

= |ncorporated:

= Unincorporated:

89 Incorporated Cities

= |largest: 52,700

=  Smallest: 13

= Average: 7,640/

= Median: 3,130/
41% of the average

Florissant
Wildwood
Maryland Heights
Ferguson
Clayton
St. Ann
Town and Country
Ellisville
Sunset Hills
Brentwood
Valley Park
Shrewsbury
Normandy
Woodson Terrace
Frontenac
Riverview
Green Park
Wellston
Vinita Park
Winchester
Oakland
Country Club-Hills
Pasadena Hills
Flordell Hj
Sycapacre Hills
Wilbur Park
Uplands Park
Westwood
Bellerive

Country Life Acres

40,000

60,000
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$40,000 $80,000

Ladue

2016 Per Capita Incomes

Clarkson Valley
Town and Country
Creve Coeur

Total $35,970 Clavton

Sunset Hills

Oakland
" |ncorporated: $38,250 Srentwood
Grantwood Village

= Unincorporated: $31,150 Manchester

Crestwood

89 Incorporated Cities Twin Oaks

Maryland Heights

- nghest' $89’950 Pasadena Hills

PasadepnaPark

Plarlborough

)\
T

" LOWQSt: $10,060 Florissant
Calverton Par

= Average: $38,250/ BTl Villa

BeHefontaine Neighbors

* Median: $26,670— | Detiwood
erguson

70% of the average Breckenridge Hills

Greendale

Riverview

Even grimmer for cities needinga good Hanley Hills
tax base. Jennings

Country Club Hills
Pagedale

Wellston
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2016 Retail Purchasing Power
(NAICS 44-45,722)

Total $18,353 million
= |ncorporated: $13,165 mil (71%)

= Unincorporated: S5,188 mil (29%)

89 Incorporated Cities

= largest: $1,360.3 million

= Smallest: $209 thousand

= Average: S147.9 miIIion/

= Median: $37.9 million—"|
26% of the average

Dominated by small cities with not much
purchasing power—thus not much
attraction forretailers.

Chesterfield =

University City
Creve Coeur

Clayton

Manchester s

Eureka

Richmond Heights =

Ellisville
Glendale

Valley Park A

Maplewood =

Clarkson Valley 4

Rock Hill

St. Job
Breckenridge Hills
Plarlborough
Bel-Nor
Lakeshire
Pine Lawn
Crystal Lake Park
Grantwood Village
Pasadena Hills
Huntleigh
Velda Village Hills
Sycamore Hills
Pasadena Park
Flordell Hills
Uplands Park
Mackenzie
Glen Echo Park

$1,000

Millions
$2,000
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2016 Retail Sales in Cities d c1 000 MO
(NAICS44'45, 722) Chesterfield E
B Maryland Heights = C
Richmond Heights E
Total $22,985 million _pridseton 4
= |ncorporated: $18,006 mil (78%) P =
Webster Groves
= Unincorporated: S4,979 mil (22%) Wildwood
Green Park
e, ® Shrewsbur
89 Incorporated Cities o oy
Breckenridge Hills
= largest: $1,921.6 million Cool Valle
Pagedale
- Sma”est. SO Bellefontaine Neighbors
Woodson Terrace :
= Average: $202.3 million—" e o
Charlack
= Median: $28.7 million— Bellerive
Edmundson
14% of the average Westwood
Kinloch
. L. . Grantwood Village
Even grimmer for cities needinga good Calverton Park
taxbase. Orisit...? Y e A 11 cities h
7 of 11 with no retail sales have above Pasadena Park - ret;; |Seasle:ve o
median per capitaincomes velda villase Tl o _
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Net Sales “Leakage” vs. Net Sales “Gains”

Cities with more sales than buying power 33 (37%)

Cities with less sales than buying power 57 (63%)
Includes unincorporated areas

Net Gain

Net Leakage
including unincorporated

63%

- 20 40 60 80
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Net Sales “Leakage” vs. Net Sales “Gains”

Population with more sales than buying power 390,200 (39%)

Population with less sales than buying power 611,600 (61%)
Includes unincorporated areas

Net Gain  ERE{s[0fWI00M 399

Net Leakage
including unincorporated

SHEIGI00N 61%

- 400,000 800,000
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Biggest Retail Sales Gainers and Losers (Smillions)

St. Louis County (net gain)

Cities by per capitaincome rank (of 89)

$4,632 million

Creve Coeur (10th)
Fenton (27th)

Florissant (49th)
Chesterfield (14th)
Richmond Heights (18th)
Bridgeton (45th)

Wildwood (15th)
University City (29th)
Webster Groves (21st)
Clayton (13th)

Town and Country (7th)
Ladue (1st)

$(1,500)5(1,000) $(500) S-

$500 $1,000 $1,500

Net

(7€

Gainer

Net

0 85% of County’s
Net Gains

Losers
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Biggest Retail Sales Gainers and Losers (Smillions)

St. Louis County (net gain) $4,632 million

Cities by population rank (of 89)

$(1,500)%$(1,000) $(500)  S- $500 $1,000 $1,500

Creve Coeur (12th) $1,001
Fenton (42nd) 07
Florissant (1st) 0

Chesterfield (2nd)
Richmond Heights (27th)
Bridgeton (18th)

Wildwood (4th) S(763)
University City (3rd) S(377)
Webster Groves (9th)
Clayton (13th)

Town and Country (19th)
Ladue (24th)
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Point-of-Sale vs. Pool Cities: Established 1977

Number of Cities (includingunincorporated area)

Pool "B"

Point of Sale "A"




Point-of-Sale vs. Pool Cities: Established 1977

Number of Cities (includingunincorporated area)

Sales taxes go into a
“pool.”
Redistributed per
capita.

Pool "B"

Keep your sales taxes.

Point of Sale "A No sharing.

Well, some sharing
these days.




Point-of-Sale vs. Pool Cities

Population (includingunincorporated area)

Pool "B" 656,784 [/

Point of Sale "A"

- 200,000 400,000 600,000 800,000




Point-of-Sale vs. Pool Cities

Per Capita Sales, 2016 (includingunincorporated area)

Point of Sale "A"

S- $10,000 $20,000 $30,000 $40,000
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Point-of-Sale vs. Pool Cities: Net Gainers and Losers

Number of Cities (includingunincorporated area)

50

50%

40

30

20

10

Point of Sale "A" Pool "B"

M Net Gainers M Net Losers
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Point-of-Sale vs. Pool Cities: Net Gainers and Losers

Population (includingunincorporated area)

600,000
500,000
400,000
300,000

507,300

200,000 T~ EeRIREelo

100,000 149,500

Point of Sale "A" Pool "B"

M Net Gainers M Net Losers
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Point-of-Sale vs. Pool Cities: Above and Below Per Capita

Cities Above and Below Per Capita Sales (includingunincorporated area)

Point of Sale "A"

i Above Average

60
50 84%
40
30
(o)

5o . 39%of"A" 61% 16% of "A"

Cities Cities
10 -

Pool "B"

M Below Average
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Point-of-Sale vs. Pool Cities: Above and Below Per Capita

Populations Above and Below Per Capita Sales (including unincorporated

area)
600,000
78%

500,000 —
513,970

400,000

300,000

ZO0,000 _ 27% Of "A"

Cities
100,000 -
Point of Sale "A" Pool "B"
B Above Average M Below Average
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CONCLUSIONS

1. Sales taxes vital to most local governments.

2. Distribution of taxes was uneven (1970s).

3. “A” and “B” solution starting in 1980s.

4. Continued evolution challenges “A” and “B”
 Population and income have shifted.

* Retail/Dining concentrations have shifted.
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CONCLUSIONS

1.

2
3.
4

Sales taxes vital to most local governments.
Distribution of taxes was uneven (1970s).
“A” and “B” solution starting in 1977.
Continued evolution challenges “A” and “B”
 Population and income have shifted.

* Retail/Dining concentrations have shifted.

» Retail/Dining tastes have shifted.
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Sales taxes vital to most local governments.
Distribution of taxes was uneven (1970s).
“A” and “B” solution starting in 1977.
Continued evolution challenges “A” and “B”
 Population and income have shifted.

* Retail/Dining concentrations have shifted.
* Retail/Dining tastes have shifted.

There are still 89 cities plus unincorporated.
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CONCLUSIONS

1. Sales taxes vital to most local governments.
2. Distribution of taxes was uneven (1970s).
3. “A” and “B” solution starting in 1977.
4. Continued evolution challenges “A” and “B”
 Population and income have shifted.
* Retail/Dining concentrations have shifted.

* Retail/Dining tastes have shifted.

5. There are still 89 cities plus unincorporated.

6. Time for a new “sharing” system?
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